A Sample
“Integrity
Sheet”.

If an agent only looked
at what they did the last
30 days, set a goal for
the next 30 days based
on what they are
committed to, and did
that every month, they
would be a better agent
at the end of 12 months.
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1. What are you going to accomplish this month?

Business: e DJT% //:{p W son

Family: 74//?1{ ﬂ[orepb NAers ﬁ@%\ 5M Frre C/pe,/\)“-\di_//d{a]é )4
PcrsonalJUi STMI%() Lor i Ma ou_T ﬂ—s'\/h/v 4/ W)’/k Aj/koﬂl,/u\j:

© 1993 Dar le is Seminar °16leltP nt Ave E st Roc kwyNYllSlS (516)887—4404
x: (516) 599 4344

Gross Closed Commission - Month| /2 & /() —
Gross Closed Commission - Cumm) / 74/(, Slp SO

2009 Copyright Darryl Davis Seminars * 1-800-395-3905



